10 Power Tips For Using Social Media To Sell A House
Struggling to sell the house you just listed? Social media as a couple of solutions for
you! There are a lot of things you can do to market the house online. Today, I'm going

to break down 10 tips for using social media to sell a house.
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1) Real Estate Farming
Facebook Page

What if you could get a bunch of people to like a Facebook page

dedicated to real estate near you? That would be
amazing!
Home buyers are looking for homes in very specific locations. You can easily create

special Real Estate Farming Facebook pages designed to get likes only by the people

interested in owning property near you.

Look at this Facebook page "Modern Homes San Diego™:


http://www.easyagentpro.com/blog/real-estate-farming/
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Can you believe those numbers?

Most realtors struggle to get over 491 people to like their personal Facebook page! And
this person has that many people who've engaged with their post. That's impressive.
Here's how you can use this strategy to promote your listings and sell more
houses:

1) Create a Facebook page that simply shows BEAUTIFUL properties near your
location

2) Post to it daily following this social media schedule



http://www.easyagentpro.com/blog/10-tactics-to-get-more-real-estate-leads-from-social-media/

3) Occasionally post images and links to your listing when you need have one to
promote!
You can also promote your own blog content through these pages and see great

results!

2) Home Buyers Waiting List
Farming Blog

One of the best ways to sell a property quickly is to build up a list of buyers wanting

property in that specific area.

There are

several ways you can do this! The best way is through real estate blogging. You can

drive traffic from your social media channels to your blog. And then have a signup
button on the top of your page that asks people to join your waiting list!

In addition to having a button, you can use active lead capture to add the process of
building an email list of interested home buyers. This does two big things for your
business. Firstly, it gives you an added advantage during your listing presentations.

You can bring up the fact that you have a list of buyers at your disposal. And that you


http://www.easyagentpro.com/blog/the-top-5-tips-to-succeed-when-running-your-real-estate-blog/

can instantly notify hundreds of people that the property is available. Secondly, it sends
the right social signals to any buyer. Buyers that join your 'waiting list' understand that
you've also attracted other buyers to you. This creates a level of comfort with your
business and builds trust in you. You also get the permission to notify them directly of

properties in the area!

3) Pinterest Local Groups

Pinterest marketing for realtors is a huge opportunity

currently. The network drives
a lot of visitors and traffic to real estate websites. When you want to market your
properties, however, the key is creating local boards. | suggest creating or joining a
Pinterest board dedicated to your community. The goal is to get as many people to
follow that board as possible. One strategy for doing this is to create a board and then

invite people to 'collaborate’ on it.


http://www.easyagentpro.com/blog/how-to-kill-it-with-pinterest-lead-generation/

With this method, people will be able to help you add pins to the board. This means you
can build up a digital community of people located in the area you'd like to sell. Then
when you have a listing, pin amazing photos to that board that link back to your listing.
These photos will be seen by a large number of Pinterest users in your area!

Look at the people following this Pinterest board near Dallas! You can do this:

My Dallas Home

m

A Mountain Home with [a)
Feminine Grace

Red My Way markdsikes.com/...

Pinned from
. Eclectic Home Tour - Tidbits markdsikes.com

Various Gatchy Decorating i
and Twine

Peaceful reading nook with a Ideas For Rathrooms

tufted chair & ottoman, wood
paneled walls, and spiral reading
lamp

I love this fireplace mantel and that
fun mirror clock - beautiful home
tour of Tidbits & Twine

vintage botles - bathroom decor

decozilla.com
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4) Pinterest Local DIY, Events,
Teams

It's great to create a Pinterest board related to homes. But think of how much bigger

Pinned from
housebeautiful.com

your audience could be if you owned a board about local DIY, events, teams, ect.
There are so many other news related items that are loosely connected to real estate.
You can post images about these, build up a community of followers, and then sprinkle
images that link to your listings when the time is right.

This strategy will yield a much higher following in a short period of time. As long as you

keep it local, your listings will be shown to the right people.



5) Facebook Ads
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Facebook ads aren't just for getting seller leads! You can also generate interest in your
properties with these ads. Here is my step by step guide for setting them up: Facebook
Ads For Realtors.

Honestly, I'd focus on generating buyer leads rather than sending paid traffic to a
specific property. I'd spend money getting people to optin for a home buyers guide or
cheatsheet. This typically yields much higher conversions on paid traffic. You can use

a squeeze page like this if you setup ads for buyer guides:


http://www.easyagentpro.com/blog/facebook-ads-for-realtors/
http://www.easyagentpro.com/blog/facebook-ads-for-realtors/
http://www.easyagentpro.com/blog/steal-seller-leads-trulia-legally/

Mark Johnson (&)  (987)654-3210

Dear homeowner,
Thank you for visiting Easy Agent PRO.

My goal is to make selling your home as easy as possible, even
enjoyable, for you and your family.

Please accept as a FREE gift, a resource I've put together:

The 2015 Guide
To Saving Time & Money
When Selling Your Home

DOWNLOAD MY FREE REPORT

Thanks again,
Wark Jolhvsov

** PSif I can help you in any way, don't hesitate to ask. I can be
reached at Mark@Easyagentpro.com or by phone.

This type of informational squeeze page typically performs much better.



6) Youtube Video Tours

Youtube video tours are a great way to present the property to people browsing online.
| recommend making a video with an app like Magisto. This video app automatically
mixes your short clips together to make interesting videos.

Next, your goal should be to get the video over 100 views. To do this, you'll have to
market it. Here are 5 ideas or places for you to market your videos:

1) Your Blog

2) Facebook Pages

3) Email Friends, Family, Past Clients, and Neighbors

4) Twitter

5) LinkedIn Posts with the Video embedded

After your video has over 100 views, it will start showing up highly in Google searches.
This will help your video marketing even more. Remember to include strong calls to
action with the video! Also, once the property sells, change the calls to action towards

your other properties in the area, your website, and your buyers waiting list!



/) Pinterest Ads

Pinterest just released their new advertising platform. And clicks are SUPER cheap. I'm
currently getting clicks for less that 15 cents. You can pick 1 or 2 of the best images for
your new property and pay for clicks to a squeeze page for that property.

You'll want to pin several images of your property, and then head over to:
Ads.Pinterest.com. Next, you'll click the red promote button on the top of the screen.
Finally, you'll be able to set the demographic settings after selecting the pin you've
already made.

The demographic settings aren't as intensive as Facebook. You can really only choose
major cities as geographic regions. But given the low cost of the clicks, this really
shouldn't matter too much. You'll be able to drive paid traffic directly to your properties
squeeze page just by filling out a simple settings page.

Here's the settings page:



Audience
Target your Pin to the right people. Leam more.

Location Language Device Gender
dallal
Dallas-Ft. Worth
Maximum CPC bid $ You only pay for clicks to your website. Learn more.
Destination URL http://www.easyagentpro.com/blog/secrets-to-converting-online-leads-into-paying-clients/

Choose a CPC campaign for this Pin

Campaign name Choose a Campaign el

Start and end dates 3/23/2015 = optional

Daily campaign budget $ Learn more about how budgets work.

8) Twitter Cold Calling

| talked about this in my Twitter guide for realtors, but if you want to succeed on Twitter

you have to reach out to people. This is just like cold calling! You come up with several
scripted tweets and send them to people who express an interest in buyer soon. This
will get you directly in front of clients looking to buy real estate in the near future. Here's
a quick video showing you how to automate this Twitter system:

[vc_video link="https://www.youtube.com/watch?v=CMfbqroAM1k" ratio="16-9"]


http://www.easyagentpro.com/blog/twitter-for-real-estate-agents/

9) Twitter Local Hashtags

When it comes to selling your property, local leads are at a premium. You can use
Twitter local hashtags the same way small business use Walmart's parking lot! Walmart
predictably gets around 500,000 people to it's store every single month. That's why you
see so many small businesses located near Walmart.

The same thing goes for local hashtags. Is there a high school sporting hashtag? Is
there a hashtag for a big local business? Do local events have hashtags?

Of course they all do!

You can time your tweets to go out when these people are using these hashtags and

get more eyes on your real estate because of it!

10) Google Plus - First Page
Hacking

Google Plus is mostly dead. The platform hasn't seen any major improvements and
Google recently cutout the authorship part of it's algorithm. However, there is one huge
advantage to having people follow you on Google Plus.

Your posts show up on the first page for everyone that follows you.

That's right! You can be on the first page of Google for almost any search if you first get
people to add you to their circles. | get people to add me to their circles by adding every
single contact that emails me to my Google Plus page. | find that eventually most of
them follow me back. It will take you some time to build up a large following, but the
rewards are pretty great!

Look at this, people that have me in their circles are seeing EAP on the first page

of Google for very competitive keywords in under 6 months of work:



About 350,000,000 results (0.60 seconds)

Real Estate Marketing - ZillowPremierAgent.com
www.zillowpremieragent.com/ ~

Boom!IEirst{Rage]
injunderd6

rketing for Realtors

Look Like The Local Expert You Are! Start Advertising With Zillow Today u”.ma wollécomiBest Rualne Mkl

Real Estate Marketing - Engage Your Client Base
www.constantcontact.com/ ~

3.7 Y dedk o rating for constantcontact.com

Use Email Marketing. We'Ll Help You Succeed.

Constant Contact has 6,559 followers on Google+

Start Your Free Trial - Live Support - Pricing - Ready to Buy?

Real Estate CRM - The Tools You Need in One Solution
www.boomtownroi.com/ ~

Power Your Business with BoomTown!

For Single Agents - About BoomTown - For Multiple Offices

Real Estate Marketing Ideas - Fit Small Business
fitsmallbusiness.com/real-estate-marketing-ideas/ ~

May 22, 2014 - Here are the top 25 real estate marketing ideas t se to
generate new business week in and week out. Start selling more n
You've visited this page many times. Last visit: 3/2/15

9 Must-Do Twitter Marketing Tactics For Real Estate Agents ...
Easy https://plus.google.com/.../posts/XbGB0oQ3s59p ~

Real Estate Marketing by Easy Agent Pro

FPROP] days ago - 9 Must-Do Twitter Marketing Tactics For Real Estate Agents Is

Twitter for real estate agents? Here are 9 ways for you to get more leads and
engagement with your ...

107 Proven Real Estate Marketing Ideas - Placester
https://placester.com/real-estate-marketing.../107-real-estate-marketing-id... ~
Dec 5, 2014 - See our list of 107 of the best, proven real estate marketing ideas agents
and brokers can use to grow their businesses.

Start Growing Your Business Today!

HSB} 905-4098
" ownload Our Free Marketing Guide &

Promotional Newsletters
www.reamark.com/Newsletters ~
Real Estate Promo Newsletters.
$0.39 Each. 15% Off On Your Order!

Real Estate Marketing
www.imagemedia.com/Real-Estate ~
(888) 748-9214

Free Samples & Consultation

Design, Print and Mail Experts

Marketing For Realtors
www_linkurealty.com/marketing ~
Social Media, PPC, Lead Gen & More
See Service Packages or Get a Demol!

Real Estate Marketing
www.postdazzle. com/RealEstate ~
Steering Your Social Strategy.
Standard Plan $79/Mo. Call Now!

33 Ways To Generate Leads
www.millionairerep.com/ ~

CD %99 - Learn The 33 Most Powerful
Ways To Get Real Estate Clients

Postcards For Real Es'_cate

What do you
think?

Did you learn something about social media that will help you leverage your brand?
How are you going to grow on social?

Let me know in the comments below! Talk with you soon, -Tyler



